SLCAO UPCOMING EVENTS

Leather ball Cricket Match - June 13
Barrhaven Cricket grounds

Annual Sports Meet - July |1, Vincent Massey
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Ottawa SL communi athers to celebrate the Sin mil New year 2015

On the eve of Saturday the 25th of April, the Otta-  ty image.

wa Sri Lankan community gathered at the St. Elias (3, ¢heir arrival at the banquet facility, the guests

were treated to a Sri Lankan style tea party compris-
ing various traditional sweetmeats like Kevun, kokis,
kiribath.

INSIDE THIS

JoBltlEs After the formal lamp lighting ceremony, the invitees

and the guests were welcome by the SLCAO presi-
dent Mr. Naradha Kodithuwakku. After brief new

How to make people like you | o

year related religious briefings by Buddhist, Hindu

From our Sponsors 3

and Catholic dignitaries, the entertainments by the
D e g member children began.
From our Sponsors 5

As usual, kids put out a wonderful concert of dances

Center Banquet and Conference facility to cele-
brate the Sinhala-Tamil New year organized by the
SLCAO. Over 350 people attended this ceremony.

As usual, the focus of these celebrations were to Religious dignitaries and invitees lighting the oil lamp to mark the start of the ceremony
showcase the entertainments from community

kids, renew and extend friendship among SLCAO
members and friends, and broadcast the communi-

and acts which they have been practicing over the
last 2-3 months painstakingly.

After the kids events, the guests
were treated to a sumptuous Sri
Lankan Style buffet dinner.

Information, views or
opinions expressed in
the SLCAO newsletter
originates from many
different sources and
contributors throughout
the general community.
Please note that content

After the dinner, guests were treated
N toa brief musical show orchestrated
& | by SLCAO kids.

does not necessarily
represent or reflect the
views and opinions of
SLCAO or the editor.
Any feedback or contri-
butions are most wel-

The traditional baila dancing session
to the beats of DJ music continued
till wee hours in the morning after
which everyone finally said good

come.

bye to another excellent New Year
ec@slcaottawa.com

celebration!

SLCAO

Please visit www.slcaottawa.com for more information on Sri Lanka Canada Association of Ottawa
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How To Make People Like You

Everyone wants to be liked, even the people who
swear they don't care. Yet many people go
through life, or at least part of their lives, feeling
as if people do not like them. This article aims to
begin the discussion about what you can do to
feel and be more liked.

The first step of getting people to like you is
simple. All you have to do is be interested in
them. Talk to people about themselves. Lead the
conversation, making sure that it stays about
them and they believe that they're the one in
charge. Find out what they're interested in and
seek to learn more.

People want to be happy more than sad, so posi-
tive things are happier to talk about than nega-
tive things. Talking about negative things or
complaining too much can put the person you're
talking to in an uncomfortable position and
sometimes leads the conversation astray. In-
stead, focus on sharing the happy or positive
aspects of your life for other people to enjoy or
relate to. Even if people know next to nothing
about what you love doing, they'll be happy if
you're happy explaining it. That happiness is
infectious. Look at yourself and find the humor
in your life. It's okay to make fun of yourself if
everyone knows that you're not taking yourself
seriously. Develop your own sense of humor.
Figure out what kind of humor you're good at so
that you can call it your own.

Your body language is like another screaming
signal that others will pick up on without ever
really noticing. A lot of our body language hap-
pens without us even knowing about it subcon-
scious. Training your body to recognize the body
language it gives off is an important part of be-
ing likable. Don't forget eye contact whenever
you talk to anyone. The eyes are an incredibly
potent part of our body. Making eye contact with
someone tells them that you're engaged in what
they have to say and interested in them. If your
eyes are constantly darting around or looking
down at the ground, that says that you're dis-
tracted or not confident. Smile, It's as simple as
that. Separate studies found that people who
smiled were seen to be more trustworthy, and
that people who smiled more outlived people
who smiled less. Smile from your eyes, as if
you're truly happy to be meeting someone or

@) ewammedce

inhala Language
Teaching is now offered by the

Ottawa Carlton District School Board.

Classes run from September to June on
Saturday mornings from 9.30am to 12 noon at the

Farley Mowat Public School

75 Waterbridge Dr, Nepean, ON

Language classes are available, free-of-charge to On-  §
tario resident children of elementary school age (Junior
Kindergarten to Grade 8), regardless of their heritage. |}
Only a non-refundable materials and consumables fee

of $10.00 will accompany each registration.

For more information, please call:
613-239-2703, Upeksha at 613-424-5417
OR visit:

Please spread the word
to your friends and family in the community and
encourage them to register their children
in the language class!!

do not look like you are wrapped up in
yourself, or distracted by some other
thing. When meeting a new person it is
vital to communicate that you are in-
terested in them. Crossing your arms at
your chest tells other people that you're
bored and don't want to be talked to.
Tapping your feet repeatedly means
that you're in a hurry. Clenching a fist
means that you're nervous or angry. Be
energetic and enthusiastic. Let your
voice, your body, and your confidence
show that. Give a lively and pleasant
tone to your voice. Moderate the pitch
in your voice so that it has a lot of en-

ergy and emotion. Try not to stammer
or say too many "Ahs" or "Ums". It's
a sign of nervousness. If you find
yourself stammering a lot, slow your
speech down. Rehearse the gist of
what you're going to say in your head
before you say it.

The golden rule of making people like
you is to just be yourself. You can
modify things about you, but you
can't change your personality. You
are who you are. And that's great,
because that person is special in ways
that no other person is, and so are
you.

speaking to someone. Look alert. Make sure you An article by: Kasuni De Silva
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Danushka did it! For your advertising inquiries, please contact ec@slcaottawa.com




VOLUME 3, ISSUE 4

o Dda»

650 THED & ¢ »E PO8G
OIBEHE: DGOE HFOLEED
se CDD@: 5E B0 eed

080 THED @ 030 DE EO8G Bt Y »EDHN..
Pe®® BrE HEDE S3O0eES #E5S @ e®Hen/ /

5D RO OEBE eCHED €00 BzewHEN..../ /
E9t305@ ©° OB &k i@ Rie® e»wEE)

B0 BE0 0B 60 Ovwetd IR
BEcedDN..../ /

eDD FCHBHO d eEes Ostddt 6O @ BHEN

g, D66 DO &0 &ecd MOC &CeHEN...//

eIND) eV £ DFe FBHHB R @0 BBedHM...

0® Bos 9@ @it BED. @@ ¢
o@D Bed B8E Lo esedd, 197
e® Ded Bxdt Bond OGO &
#eee Bun®, & emEeE) BOew
BEnd. 80O D68 CODES BC
DO BrE. AR H® BHeN
OB BxeE.

6® B & MEed 9I© &
BB D) ODDNEOR 6

BRYEDDR DNE DE &IV
0eEREB ®D e eeH]
ec3n IO DesEens &

PAGE 4

8% €0 ar BN oS o® TEE0 BOE
205806 8 D00 D0 ©TIH® OB

& MBS0, BoBDeeBBO DOD eIIEDE
BoE. D83 & ©EDeED, BoBDEEEEIS TO-
1B oees Bew 9 & g Se» DNORS B®
BHEN.

00 Su» O» D& SN 6® 0D
&DR0 BBCe ReD» e d®IOe @

B20000 o® ©r Bu® ®0:
https://www.youtube.com/watch?v=BCEufZtmJ.

Starfrit Rock - a nice accessory for Sri Lankan cooking

Few months ago, while walking around the isles of Wal-Mart store

ol e lmN DN ONm N diglle keI cmImiammi)di) on Baseline road, | came across a deal on frying fans. A set of two
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non-stick frying pans, one -
large and one medium for
just $25 + tax. The brand
is called the “Rock” by
Starfrit. The label read to
have various good stuff
like “life-time” warranty,
never warps, nothing
sticks, dishwasher safety
etc etc. Although | was
not sure of the brand, |
bought it as the price was
right.

| was pleasantly surprised when | tried it. As they claimed, its
heating was even and quick. Most pleasing for me was that it looked
genuinely non-stick unlike most of the so-called non-stick pans. It
was easy to clean. | have not tried the dishwasher as | don’t have
one (ha! ha!)

Anyway, as most of the Sri Lankan style cooking involves deep frying
(karawal baedum, seeni sambol, ala thel dhaala etc.), this could be
very useful utensil in your kitchen. Try you neighborhood Wal-Mart,
RONA or Canadian Tire.
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WHYITPAYS 15 BUY WITH SHAMIR?

Seasoned real estate professional and double degree holding graduate (Business
Mgmt / Real Estate & Housing) with expertise in residential and investment properties
having been involved in $200+ million dollars in real estate transactions. Shamir prides
himself on giving all of his clients the most precise and up-to-date feedback on the
state of the market, market trends, and comparable sales and property values; and
providing clients with a realistic outlook on what they can expect to achieve in today's
market.

He offers his clients a full range of services that compliment and enrich the overall
experience. He is a perfectionist who goes to all lengths to get the job done properly.
To ensure his clients and his listings have a competitive edge, they are represented and
marketed not by one individual but a team. Shamir works closely with highly accom-
plished photographers, interior designers, stagers, contractors, graphic designers,
event planners and developers. He has a deep network of the city’s top real estate
attorneys, mortgage brokers and bankers. He has chosen to work with some of the
best in the business - and so should you!

SHAMIR

DAYA

Direct: 613-864-4212 kwoﬂAWAREALTY
Office: 613-236-5959 KELLERWILLIAMS. ===

SHAMIR@DAYaAREALESTATE.COM

www.DAYAREALESTATE.COM




